TIPS FOR SPONSORING

Sponsoring Expands Your Business

Many people operate under the assumption that having
personal group Dealers working the same area is like adding
competition. In fact, the opposite is true. It’s already been
shown that active personal group Dealers expand your
income opportunity, so by sponsoring you've really just
expanded your sales force.

Sponsoring Provides Security

An active personal group means security because personal
group Dealers keep working even if you can’t (residual
income). Dealers with strong, active personal groups con-
tinue generating commissions, even if they fall ill or cant
actively work their businesses for some other reason,
because their personal group Dealers are still selling the
products and sponsoring new Dealers.

Based on this same principle, an independent AMSOIL
business generates retirement income. When successful
Dealers retire, their personal groups are often so solid that
the business continues to generate income for them.

Finding Prospects

Many Dealers begin with friends and family, however, spon-
soring is often more successful with people outside of fam-
ily and friends. Virtually anyone you come in contact with
is a potential new personal group member. Other mem-
bers of groups or organizations to which you belong such as
a sportsmans club, snowmobile club or Lions club make
excellent prospects. Even old classmates might make good
personal group Dealers.

Another good place to find potential Dealers is your
customer list. Customers often make the best Dealers
because they believe in the product and start with a good
base of knowledge. Some Dealers find new Dealers through
print or radio advertising, trade shows, flyers, the internet
or other promotional activities. No matter where they are
found, it is important to qualify prospects and be sure they

are not already involved with another AMSOIL Dealer.
Refer to the Initial Contact Guidelines Brochure (G2194)
for details.

Spotting a Good Prospect

Although virtually anyone can be an AMSOIL Dealer and no
single quality is a guarantee of success or failure, some char-
acteristics provide good indications of future performance.

* People who value AMSOIL products

* People who desire to start their own businesses
* Hard-working, self-starting, stable people

* People with good experience

* People looking for retirement income

* People who are driven

* Successful people

* Busy People

* Personable People

* Husband/wife teams

Making the Presentation

The most important thing in sponsoring is knowing the
company and the products. Most of the questions
prospects will ask can be answered with thorough knowl-
edge of the AMSOIL Business Manual (G700). When
making sponsoring presentations, it’s important to ask
appropriate questions and listen to the answers. If you
ask good questions, prospects will provide clues to their
motivations, and these clues can help you tailor your pre-
sentations to them.

* Have all necessary materials on-hand

* Wear proper attire (AMSOIL clothing)
* Have a positive attitude — smile

* Know your prospect

* Believe in AMSOIL products

* Do the paperwork

* Follow up

Sell for today, sponsor for tomorrow.

AMSOIL products and Dealership information are
available from your local AMSOIL Dealer.
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PERSONAL RETAIL SALES

Earn profits through retail sales.

As an AMSOIL Dealer, you purchase AMSOIL products at
wholesale cost and then sell them at the suggested retail price.
Your income starts building immediately with retail profits.

EXAMPLE:*
Sold At

Unitof Suggested Wholesale Your
Item Measure Retail Cost Profit
[1] ASL1G 5W-30 -CA $135.85 $100.60 $35.25
[38] EaA47 Air Filters -EA $ 8865 $ 6750 $21.15
[6] EaO15 Qil Filters -EA $11250 $ 8550 $27.00
$253.60 $83.40

Your Your

Total Retail

Investment Profits With AMSOIL, you can order products as you need

them. Call the convenient toll-free Telephone Ordering
Line (800-777-7094) or visit the AMSOIL Online Store
(www.amsoil.com).

You also earn monthly commissions on your purchases from AMSOIL.
You get extra profits with AMSOIL commissions. Every AMSOIL product you

purchase has a commission value, known as commission credits. At the end of _The tOtald, |
each month, your total accumulated commission credits are calculated and CO%TIS:J?n S{ghgs\éas ue
AMSOIL sends you a check, based on the AMSOIL Commission Credit inyone |g1onth i
Schedule. (Minimum total monthly volume to receive a commission is 100 applied to this
commission credits.) commission
EXAMPLE OF YOUR PURCHASES IN 1 MONTH:* schedule.
Sold At
Unit of Suggested Wholesale Retail Commission COMMISSION SCHEDULE
Item Measure Retail Cost Profit Credits —
[1] ASL1G 5W-30 -CA $135.85 $100.60 $ 35.25 70.42 °°g‘mc"?s'°" c Your
[3] EaA47 Air Filters -EA $ 8865 $ 6750 $ 21.15  54.00 redits ommssion
[6] Ea015 Oil Filters -EA $11250 §$ 8550 $ 27.00  55.80 5000 e
[1] BMK23 Dual -EA $269.00 $206.50 $ 62.50 145.00 4000 24%
Remote Oil 3000 23%
Filtration Kit 2500 20%
$145.90 325.22 2000 17%
$ 16.26 (325.22 @5%) 1500 14%
Total Monthly Profit  $162.16 P 1o
—> 300 5%
In this example, your commission would be 5 percent of 325.22. Your com- 100 2%
mission check for the month would be $16.26. This is in addition to the $145.90 N R e I

in retail profit you can earn from selling these products. Overall, you would make
$162.16 total for this month. As your business grows and you sell more products
each month, your commission check grows larger as well. The top personal sales
commission paid out by AMSOIL is 25 percent.

*Based on U.S. prices (subject to change). Prices shown do not include shipping, sales tax or discounts.
Examples of earnings are for illustration purposes only. See the AMSOIL Multi-level Marketing Sales Plan
(G47 A & B) for details and guidelines on earning commissions and bonuses.
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